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INTRODUCTION 
The Kensington Private Equity Fund (“KPEF” or the “Fund”) is an investment trust established under 
the laws of the Province of British Columbia. This Management Discussion and Analysis (“MD&A") 
is being published for investors in KPEF in accordance with its governing Declaration of Trust and 
the regulatory requirements applicable to it as a Corporate Finance Issuer. 

Kensington Capital Advisors Inc. (the “Manager” and “Trustee”) believes that investing in private 
equity offers the potential for attractive long-term returns. Over time, returns from a well-
constructed private equity portfolio have outperformed public equity market returns. A well-
planned private equity investment should reduce risk for traditional investment portfolios. The 
Manager provides investment advisory and portfolio management services to KPEF and is 
responsible for making all investment decisions. 

 
 

KPEF OVERVIEW 

KPEF was created to provide investors with exposure to a diversified portfolio of private equity 
investments (“Underlying Investments”), including private equity and venture capital funds and 
direct investments in private companies. The Manager uses diversification to manage downside 
risk. By creating a hybrid private equity portfolio, the Manager believes investors will benefit from 
the potential for strong returns and prudent risk management through diversification from 
investments in funds (“Underlying Funds”). KPEF is a leading open-ended private equity fund in 
Canada with a focus on North American mid-market funds and companies. It also invests in 
selected venture and growth stage funds and companies. The investment strategy is to invest 
in high performing funds, opportunistically co-invest with those funds, and thematically make 
direct investments with the objective of backing good management teams to build great 
businesses. 



KENSINGTON PRIVATE EQUITY FUND 

3 MANAGEMENT DISCUSSION & ANALYSIS FOR THE YEAR ENDED March 31, 2026 

 

 

 

 
RECENT DEVELOPMENTS 

Fund Performance and Investment Activities 

KPEF remains focused on delivering attractive long-term total returns to unitholders through capital 
appreciation from a diversified portfolio of private equity investments. However, the fiscal year 
ended March 31, 2026, was a difficult period for the Fund and for private markets more broadly. 
During the year, the Fund’s NAV per unit declined by 19.4%, compared with a 2.4% decline in the 
prior year. This result is disappointing and reflects a combination of company-specific valuation 
adjustments, weaker private market conditions, higher financing costs, delayed exit activity and 
broader pressure on private asset valuations. 

The decline in NAV should be viewed in the context of a private market environment that has 
become materially more challenging. As discussed in greater detail later in this MD&A, the first half 
of 2026 has been marked by heightened macroeconomic uncertainty, volatile public equity 
markets, persistent tariff and geopolitical risk, cautious credit conditions and a continued 
slowdown in private market realizations. These factors have reduced buyer conviction, widened 
bid-ask spreads, lengthened transaction timelines and placed downward pressure on valuation 
multiples across a number of sectors. 

Private equity valuations are not immune to these conditions. While private markets do not reprice 
daily in the same manner as public markets, they are ultimately affected by the same underlying 
drivers: the cost of capital, exit visibility, earnings growth, credit availability and investor risk 
appetite. During the year, these drivers were generally unfavourable. Higher debt costs reduced 
the ability of buyers to support prior-cycle valuations, while weaker exit markets limited the 
opportunity to crystallize gains through sales or public listings. As a result, many private equity 
portfolios, including KPEF’s, have been forced to absorb valuation pressure during a period of 
reduced liquidity. 

The Fund’s performance also reflects the broader reset taking place across private markets. The 
prior cycle was supported by low interest rates, abundant liquidity, strong exit markets and 
expanding valuation multiples. That environment has changed. Today, private equity managers 
are operating in a more defensive and less forgiving market, where returns must increasingly be 
driven by operating performance, cash-flow growth, disciplined capital allocation and balance-
sheet resilience rather than leverage or multiple expansion. This shift is particularly challenging for 
portfolios that were built or valued during stronger market conditions. 

In March 2026, the Manager put forth and subsequently received unitholder approval on a series 
of amendments to the Fund’s governing documents designed to modernize the Fund’s terms, 
protect Unitholder interests and provide a more disciplined framework for managing liquidity 
through changing market cycles. These amendments create stronger alignment between the 
liquidity offered to Unitholders and the liquidity profile of the Fund’s underlying private equity 
investments, recognizing that private assets cannot always be sold quickly or efficiently without 
risking value impairment. Under the updated framework, all Units will have access to quarterly 
redemption rights in a target amount of approximately 5% of outstanding Units per calendar 
quarter, subject to the Fund’s available cash, availability and limitations under the Fund’s credit 
facilities, existing obligations and appropriate reserves. The Manager will determine and post the 
Fund’s redemption capacity in advance of each quarterly redemption date, providing 
Unitholders with clarity, transparency and predictability regarding available liquidity. During the 
balance of 2026, and into 2027, the Manager’s primary objective is to utilize available liquidity to 
reduce the Fund’s debt.  
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The amendments also introduced additional changes that improve the Fund’s governance, 
enhance transparency, strengthen alignment between the Manager and Unitholders, and better 
position the Fund to manage liquidity while continuing to pursue long-term value creation. 

During the fiscal year ended March 31, 2026, the Fund realized its investment in Canopy Tax, a 
practice management and tax resolution platform for accounting firms and tax professionals. The 
Fund also made follow-on investments in Element5, Jewlr, Bold Canine, Anthem, Velos Capital 
Corporation, Vetster, Avidbots and Pela. These follow-on investments were made selectively and 
were focused on supporting existing portfolio companies through a more difficult market 
environment, rather than broad-based new deployment. 

Despite the negative performance during the year, the Manager continues to believe that the 
Fund’s portfolio contains businesses with durable demand, defensible market positions and long-
term value creation potential. However, the path to realizing that value has become more 
uncertain and may take longer than previously expected. Exit markets remain weak, valuation 
expectations remain under pressure and private market liquidity remains constrained. As a result, 
the Fund’s near-term priorities are defensive: preserving asset value, reducing leverage where 
possible and positioning the portfolio to benefit when private market conditions eventually 
stabilize. 

We remain confident in the long-term merits of private equity as an asset class, but we also 
recognize that the current environment is materially more difficult than the one that prevailed 
during the prior cycle. The sections that follow provide additional detail on the economic 
environment, public market volatility, credit conditions and private market dynamics that have 
contributed to the Fund’s recent performance and that continue to shape the outlook for the 
portfolio. 

Overview of the Economic Environment 

At the beginning of 2026, investors had expected that moderating inflation and the potential for 
central bank easing would provide support for economic activity and risk assets. Those 
expectations have become less reliable. Inflation has moderated from prior peaks, but it has not 
disappeared as a constraint. Tariffs, supply-chain disruption, currency volatility, higher labour and 
input costs, and renewed energy-market uncertainty have continued to complicate the inflation 
outlook. This has limited the ability of central banks to provide meaningful relief and has kept 
borrowing costs elevated relative to the levels that supported private market activity in the prior 
cycle. 

Canada entered 2026 in a particularly vulnerable position. The economy remains highly exposed 
to U.S. trade policy, global supply chains, commodity-price movements and household debt 
servicing costs. Canadian businesses have continued to face pressure from weak demand, 
uncertain cross-border access, tariff-related cost increases and cautious capital markets. These 
pressures have weighed on business investment and reinforced a defensive posture across many 
industries. For companies operating in manufacturing, transportation, consumer products, import-
dependent retail and other trade-sensitive sectors, margins remain under pressure and planning 
horizons have shortened materially. 

The U.S. economy has also shown signs of strain. While headline activity has not collapsed, growth 
has become increasingly uneven, with resilience concentrated in select areas and broader 
demand indicators showing greater fragility. The continued use of tariffs and shifting trade-policy 
measures has increased uncertainty for importers, exporters and businesses with cross-border 
supply chains. Companies have been forced to manage around changing rules, volatile input 
costs and unpredictable customer demand. This has reduced confidence and made long-term 
investment decisions more difficult. 
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Geopolitical risk has remained a major source of instability through the first half of 2026. Energy-
market volatility, conflict-related disruptions, and concerns over global shipping routes have 
added further pressure to an already fragile macroeconomic backdrop. These developments 
have increased the risk of renewed inflationary pressure at a time when consumers are already 
constrained by higher debt-service costs and weaker real purchasing power. The combination of 
geopolitical shocks, policy uncertainty and limited monetary flexibility has made the 
macroeconomic environment more unstable than it appeared at the end of 2025. 

Household conditions have continued to weaken. Elevated borrowing costs, reduced 
affordability, slower income growth and declining confidence have limited discretionary 
spending. Consumers have become more sensitive to price increases and employment 
uncertainty, particularly in sectors exposed to trade disruption, cyclical demand and higher input 
costs. While labour markets have not broadly collapsed, hiring momentum has softened and 
companies have become more cautious in workforce planning. This has increased the risk that 
slower demand will translate into weaker employment conditions over time. 

 
Investment Landscape 

Capital markets have been volatile, uneven and highly sensitive to changes in policy 
expectations, inflation data, geopolitical developments and investor positioning. Public market 
performance has continued to mask underlying weakness. While headline equity indices have 
periodically rallied, gains have been concentrated in a narrow group of large technology and AI-
linked companies, while broader market participation has remained weak. This concentration has 
increased the risk that index-level performance overstates the health of the broader market. 

The first half of 2026 has been defined by sharp reversals in sentiment and repeated breakdowns 
in risk appetite. Markets moved abruptly between optimism around potential policy easing and 
renewed concern over inflation, tariffs, energy prices and geopolitical risk, leaving investors highly 
reactive to incoming headlines. Several trading sessions illustrated the scale of this fragility. In one 
notable selloff, the Nasdaq Composite declined more than 4% in a single session, representing a 
loss of over 1,000 index points, while the S&P 500 fell more than 2%, erasing roughly 150 to 200 index 
points and wiping out approximately $1.8 trillion of market value from the S&P 500. For context, 
that single-day loss in market capitalization was larger than the total equity value of many of the 
world’s largest public companies and was comparable to a meaningful share of annual 
Canadian GDP. The speed of the decline was particularly important: gains accumulated over 
multiple weeks were reversed in a matter of hours, underscoring how little conviction supported 
prior rallies. These moves highlight a market with very limited tolerance for earnings 
disappointment, interest-rate uncertainty, tariff escalation or geopolitical shocks. The result has 
been an investment environment that appears liquid at the index level but remains fragile 
beneath the surface, with confidence highly conditional on a narrow set of assumptions: that rates 
will eventually decline, earnings will remain resilient, AI-related growth will continue, and policy 
uncertainty will moderate. Any challenge to those assumptions has the potential to trigger rapid 
repricing. 

Volatility has become a more persistent feature of the investment landscape. In early 2026, 
volatility remained elevated following the outbreak of U.S.-Iran conflict, with the VIX staying above 
20 for several weeks before falling back below that level on April 9 as cease-fire hopes briefly 
improved investor sentiment. That relief proved temporary. By June, renewed geopolitical 
uncertainty, energy-market concerns and tariff-related anxiety pushed the VIX back into the 21 
to 22 range, even as equity indices were still attempting to move higher. This divergence 
highlighted the fragility beneath headline market performance: investors were willing to chase 
rallies, but options markets continued to price a meaningful probability of renewed drawdowns.  
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The VIX dropped back below 20 on June 11 after geopolitical tensions appeared to ease, and by 
June 15 it had fallen further to approximately 16.60 intraday, its lowest level in about a week. 
However, the speed of that decline should not be interpreted as a durable return to calm. Rather, 
the repeated movement from the low-to-mid teens into the 20s and back again demonstrates 
how quickly investor sentiment has shifted in response to headlines. The market has not been in a 
sustained state of panic, but it has also not been operating in a stable low-volatility regime. This 
stop-start pattern is consistent with an environment where liquidity remains available, but 
confidence is thin, positioning is crowded, and asset prices remain vulnerable to sudden shocks. 
The Nasdaq and other growth-oriented indices have experienced pronounced swings, reflecting 
elevated sensitivity to valuation, AI-related expectations and changes in discount rates. Market 
leadership has remained narrow, and the gap between highly valued growth companies and the 
broader universe of public equities has widened. This creates a meaningful risk that 
disappointment in a small number of market leaders could have an outsized impact on overall 
market sentiment. 

Valuation risk remains significant. Public market valuations in select sectors remain elevated 
despite a less certain macroeconomic backdrop, softer earnings visibility and a more difficult 
financing environment. In many cases, market prices appear to reflect expectations for lower 
rates, sustained AI-related growth and continued investor willingness to pay premium multiples. 
These assumptions are increasingly vulnerable to disappointment. Outside of the strongest 
technology-linked segments, many companies continue to face margin pressure, weaker 
demand and more limited access to capital. 

Credit markets have also remained selective. Financing is available for high-quality borrowers, but 
lenders remain cautious, spreads can widen quickly during periods of stress, and highly leveraged 
issuers face more difficult conditions. The cost of debt remains meaningfully higher than during the 
previous private equity cycle. This has reduced the ability of buyers to support elevated purchase 
price multiples and has constrained transaction activity, particularly for larger leveraged buyouts 
and companies with cyclical earnings profiles. 

Primary issuance and IPO markets have remained inconsistent. While windows have opened 
periodically, they have been narrow and concentrated in favoured sectors. Investor demand has 
been selective, and post-issuance performance has often been uneven. Companies without 
clear profitability, strong cash generation or compelling thematic exposure have continued to 
face difficult market access. This has limited the ability of private market investors to rely on public 
listings as a dependable exit path. 

Overall, the investment landscape through June 2026 remains unstable and highly dependent on 
confidence, liquidity and policy expectations. The disconnect between resilient headline indices 
and weaker underlying fundamentals has become more pronounced. In this environment, asset 
prices can move sharply, valuation support can disappear quickly, and capital markets remain 
unreliable as a source of liquidity for private market investors. 
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Current Private Market Conditions 

Private market conditions have remained difficult throughout the year so far. The market continues 
to face a prolonged liquidity imbalance, with limited exits, slow distributions, cautious limited 
partner behaviour and reduced fundraising momentum. While some transactions continue to 
occur, activity remains selective, defensive and concentrated in higher-quality assets. The 
broader private equity ecosystem remains under pressure from elevated financing costs, 
valuation uncertainty and a backlog of aging portfolio companies requiring liquidity. According 
to PitchBook data, global private equity fundraising totaled approximately $86 billion in the first 
quarter of 2026, putting the industry on pace for its weakest annual fundraising total since 2016.  

Global buyout activity also weakened meaningfully, with announced acquisition value of 
approximately $172 billion in Q1 2026, down 36% from the prior quarter and 8% from the same 
period in the prior year. Exit activity deteriorated at the same time, with global private equity exits 
totaling approximately $162 billion, down roughly one-third from the prior quarter. These figures 
point to a market that is not simply slower than the prior cycle, but remains impaired across the 
three areas most important to private equity performance: deployment, realization and capital 
formation. The most acute pressure remains the lack of realizations. PitchBook data indicate that 
approximately 12,900 U.S. private equity-backed companies remained in sponsor portfolios as of 
late 2025, with average holding periods still close to seven years. This backlog is significant 
because private equity depends on the recycling of capital: exits generate distributions, 
distributions support limited partner liquidity, and liquidity enables new fund commitments. When 
exits slow, the entire private equity model becomes more constrained. Many companies acquired 
during the 2020–2022 valuation peak are now being held longer than originally expected, in part 
because sellers are reluctant to accept lower valuations and buyers are underwriting more 
conservatively under higher financing costs. 

The weakness in exit activity has created a compounding challenge for fundraising. Limited 
partners continue to face constrained liquidity as capital remains tied up in older vintages. With 
distributions below historical norms, many investors have less capacity to make new commitments. 
Fundraising has therefore remained concentrated among the largest and most established 
managers, while smaller, emerging and mid-market managers face longer timelines, reduced 
fund sizes and more difficult negotiations with investors. Even where capital is available, investors 
are demanding greater discipline, more transparency and clearer evidence of value creation. 

Deal activity remains subdued and defensive. Elevated interest rates and cautious credit 
underwriting have reduced the ability of buyers to underwrite transactions using leverage and 
multiple expansion. As a result, managers are placing greater emphasis on stable cash flows, 
resilient sectors, contractual revenue and businesses with pricing power. Large platform 
transactions remain difficult to execute, and activity has shifted toward smaller acquisitions, bolt-
ons, minority investments, structured equity and transactions designed to limit downside risk. 

Valuation expectations remain difficult to reconcile. Sellers are often reluctant to transact at 
reduced multiples, particularly when exits would crystallize valuation declines relative to prior 
marks or purchase prices. Buyers, meanwhile, are requiring lower entry valuations, stronger 
downside protection and more conservative assumptions. This has kept bid-ask spreads wide and 
has delayed transaction processes. In many cases, private valuations have been slower to adjust 
than public market comparables, creating additional friction in deal negotiations. 
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Liquidity solutions have become increasingly important. Continuation vehicles, GP-led 
secondaries, preferred equity, NAV financing, structured transactions and partial asset sales are 
now central tools for managing portfolios rather than exceptional measures. These solutions can 
help address liquidity needs, but they also reflect the underlying stress in the market. They may 
involve more complex economics, longer holding periods and additional execution risk. For limited 
partners, the growing use of these tools underscores the extent to which traditional realization 
pathways remain impaired. 

Venture capital markets remain sharply bifurcated. Capital continues to flow toward select AI-
related, infrastructure, defence-adjacent and other high-conviction thematic opportunities, but 
large portions of the venture market remain under pressure. Early-stage and growth-stage 
companies without clear paths to profitability, strong unit economics or near-term financing 
options continue to face difficult conditions. Down rounds, extension rounds, structured financings 
and cost reductions remain common. The market continues to favour cash preservation and 
capital efficiency over growth at any cost. 

Canadian private markets remain especially challenged. Deal flow has stayed muted, exit options 
remain limited and investors continue to be cautious toward assets exposed to consumer 
spending, cyclicality, tariffs or cross-border trade uncertainty. Activity has been concentrated in 
companies with defensible revenue, strong cash conversion and resilient end markets. However, 
the broader environment remains one of limited liquidity, valuation pressure and slow capital 
formation. 

Private markets are now operating in a fundamentally different environment than the one that 
existed during the low-rate period. Returns can no longer rely on cheap leverage, rising multiples 
or rapid exits. Managers must now depend on operational improvement, balance-sheet 
discipline, pricing power, cost control and careful capital pacing. This is a more difficult and less 
forgiving environment, and it is likely to remain so until exit markets reopen, distributions improve 
and confidence returns to both buyers and limited partners. 
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Summary 

2026 year-to-date has continued to reflect a difficult environment for private market investors. 
Elevated interest rates, unstable trade policy, geopolitical risk, weak exit markets, reduced 
distributions and cautious capital allocation have all contributed to a more negative backdrop 
for valuations and liquidity. 

Kensington continues to believe in the long-term attractiveness of our private equity and venture 
capital portfolio, but the current environment remains difficult. The private market slowdown has 
lasted longer than many investors expected, and the timing of a meaningful recovery remains 
uncertain. Liquidity pressures have become more persistent, valuation gaps remain wide and 
capital markets have not provided a reliable path to realizations. As a result, managers must 
increasingly focus on preserving value, supporting portfolio companies and managing liquidity 
rather than relying on near-term exits. 

The Fund continues to pursue a diversified investment strategy across fund investments and co-
investments in mid-market buyout, growth equity and venture capital. This diversification remains 
important in the current environment, but it does not eliminate the impact of broader private 
market stress. The Fund’s portfolio remains exposed to companies and managers that are 
navigating a more difficult operating environment, including higher financing costs, weaker 
demand in certain sectors, reduced exit visibility and more cautious buyer behaviour. 

The current period requires a disciplined and defensive approach. The Fund remains focused on 
responsible asset sales where market conditions allow, reducing leverage and debt costs, meeting 
capital call obligations and supporting portfolio companies that require additional capital to 
protect long-term value. However, the ability to generate liquidity remains dependent on market 
conditions, buyer demand and achievable valuations. Forced sales in the current environment 
could impair value, particularly where buyers are demanding discounts or where financing 
markets remain constrained. 

While dislocated markets can ultimately create attractive opportunities, the near-term 
environment remains uncertain and should not be viewed as a normal private equity cycle. Exit 
delays, liquidity constraints and valuation pressure may persist for longer than expected. The 
Fund’s long-term objective remains to maximize value for unitholders, but achieving that objective 
requires patience, prudent liquidity management and a willingness to operate through a 
prolonged period of market stress. 

Looking ahead, Kensington expects volatility and uncertainty to remain elevated. A sustained 
recovery in private markets will likely require greater macroeconomic stability, clearer trade 
policy, lower financing costs, more reliable public market windows and a meaningful 
improvement in distributions to limited partners. Until those conditions emerge, the Fund will remain 
focused on protecting asset value, managing liquidity carefully, reducing debt where possible 
and treating all unitholders fairly as it works toward restoring flexibility and positioning the portfolio 
for eventual recovery. 
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RESULTS OF OPERATIONS 

Current Portfolio of Underlying Investments 

KPEF is structured to give investors broad and strategic access to private equity opportunities 
through a well-diversified portfolio that includes: 

• Primary Fund Investments: Exposure to venture, growth, and buyout funds to ensure risk-
managed diversification, along with direct investments that aim to enhance returns—
all within a single investment vehicle. 

• Secondary Investments: Opportunistically acquired to capitalize on market dislocations 
and liquidity-driven sales. 

• Geographic Focus: Primarily concentrated in Canada and the U.S., reflecting the 
Manager’s core expertise and conviction in these regions’ long-term opportunities. 

This strategy is underpinned by the Manager’s active approach to sourcing high-quality deal 
flow and hands-on portfolio management. KPEF leverages its scale and the Manager’s deep 
relationships with top-tier private equity firms, providing investors with access to deals and 
managers that might otherwise be out of reach. 

As of March 31, 2026, KPEF held investments in 62 primary funds, 3 secondary fund portfolios, 4 
funds managed by the Manager and 53 direct investments. The Manager continuously reviews 
new private equity opportunities to advance KPEF’s long-term objectives. In line with the 
Declaration of Trust, it also sets target portfolio weightings by region, investment type, and sector. 
These targets are expected to adjust over time, based on evolving market conditions and 
investment opportunities. 

Private equity holdings in KPEF are initially valued at cost, which may remain the best estimate 
of fair value shortly after acquisition. Over time, valuations may be refined using market-based 
methodologies, including: 

• Comparable Company Analysis: Applying relevant valuation multiples to key financial 
or operational metrics. 

• Precedent Transactions: Referencing recent third-party transactions involving similar 
businesses. 

• Third-Party Observations: Considering inputs from market participants and data 
providers. 

The valuation process takes into account company-specific attributes, market dynamics, and 
structural features of the investment. For venture and growth-stage deals, securities often include 
downside protection features (e.g., liquidation preferences), reducing downside exposure while 
preserving upside potential. This creates a valuation profile that is intentionally asymmetric—
limiting risk while maximizing potential return. This asymmetric principle also applies to select fund 
investments in the portfolio, where structural elements protect against capital loss without capping 
upside participation. 
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The portfolio allocation weightings as at March 31, 2026, are set out below: 
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KPEF Industry Weightings of Private Equity Investments (Fair Value) 

In addition to the 53 direct investments in private companies, the KPEF portfolio as of March 31, 
2026, includes underlying investments in indirect investments in private companies through 
primary and secondary fund portfolios. These companies are diversified across multiple industry 
sectors, as set out in the chart below. 
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KPEF NET ASSET VALUE 

Investments: 

As of March 31, 2026, KPEF held investments totaling $1.6 billion. During the period, KPEF realized 
certain private equity investments, resulting in a shift from unrealized gains reported in prior period 
to realized gains in the current period. The value of the investments decreased by $220 million 
during the year due to net sales of investments and a net decrease in the fair value of investments. 

Liquid Investments: 

KPEF invests directly in underlying funds by committing and advancing capital as such amounts 
are drawn down by the respective managers of the underlying funds. Capital held by KPEF 
pending investment in private equity investments is invested in a variety of financial products 
(“Liquid Investments”) such as money market instruments and other securities, consistent with the 
overall objectives of liquidity, capital preservation and an appropriate return. 

As of March 31, 2026, KPEF held Liquid Investments totaling $29 million, representing a decrease of 
$9 million from the $37 million of Liquid Investments held at March 31, 2025. Liquid Investments 
comprise 2.3% of the NAV. 

 
 

March 31, 2026  March 31, 2025  
  

Cost (CAD) 
Estimated Fair 

Value (CAD) 
% of Fund’s 
Net Assets 

 
Cost (CAD) 

Estimated Fair 
Value (CAD) 

% of Fund’s 
Net Assets 

Cash $    25,741,997 $   25,741,997 2.1% $ 20,929,036 $ 20,929,036 1.5% 

Kensington Alternative 
Strategy Fund * 

3,497,398 2,924,118 0.2% 11,972,852 16,338,074 1.1% 

 $  29,239,396 $ 28,666,115 2.3% $ 32,901,888 $ 37,267,110 2.6% 

 
* This fund is also managed by the Manager - see “Related Party Transactions”. 

 
 
 

KPEF UNITS ISSUED AND OUTSTANDING 

As of March 31, 2026, KPEF had issued five classes of Units, Class C Units, Class E Units, Class G Units, 
Class I Units and Class M Units. KPEF’s issuances included 1,011,487 Class E Units, 28,618,159 Class G 
Units, 11,352,930 Class C Units, and 3,462,839 Class I Units and 1,819,161 Class M Units. 

Units of KPEF are listed on FundSERV, under the symbol KEN 130 (Class C Units) KEN 105 (Class E 
Units), KEN 115 (Class G Units), KEN 147 (Class I Units) and KEN 135 (Class M Units). Current NAV 
information is provided directly to investment accounts through FundSERV. 
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Management Expense Ratio: 

KPEF’s Management Expense Ratio (“MER”) is reported in accordance with applicable 
accounting standards and securities laws. The MER is based on total operating expenses for the 
stated period and is expressed as an annualized percentage of the net average assets during the 
period. The reported MER for KPEF includes expenses incurred by underlying funds. These expenses 
represent the recoverable portion of the MER during the relevant periods (“Recoverable MER”). 
Unlike typical mutual fund expenses, the expenses incurred by these underlying funds will be 
recovered by KPEF prior to any such underlying funds’ managers earning a performance fee. The 
recoveries of these expenses will be recorded as portfolio gains at the appropriate times and will 
not be reflected in any adjustment to the MER at those times. 

 

 
 

For the year ended March 31, 2026 
 Class A 

Units 
Class F 

Units 
Class E 

Units 
Class G 

Units 
Class U 

Units 
Class C 

Units 
Class M 

Units 
Class L 

Units 
Class I 

Units 
 
Net Asset Value ($) 

 
- 

 
- 

 
20,929,892 

 
735,122,024 

 
- 

 
305,268,872 

 
51,763,939 

 
- 

 
93,116,358 

Units Outstanding - - 1,011,487 28,618,159 - 11,352,930 1,819,161 - 3,462,839 

Operating MER % - - 3.21% 2.24% - 1.59% 0.45% - 1.59% 
Fund of Fund expense 
(recoverable) % - - 1.09% 1.08% - 1.09% 1.08% - 1.01% 

Total fee % - - 4.29% 3.32% - 2.68% 1.54% - 2.60% 

  
 
                     For the year ended March 31, 2025 

   

 Class A 
Units 

Class F 
Units 

Class E 
Units 

Class G 
Units 

Class U 
Units 

Class C 
Units 

Class M 
Units 

Class L 
Units 

Class I  
Units 

Net Asset Value ($) 3,680,805 691,690 26,239,377 845,224,369 15,760,500 437,895,206 63,309,484 46,839,300 - 

Units Outstanding 112,650 18,783 1,008,575 26,437,305 490,687 13,164,297 1,819,156 1,457,167 - 

Operating MER % 2.83% 2.43% 3.85% 2.75% 2.75% 1.90% 0.28% 2.28% - 
Fund of Fund expense 
(recoverable) % 0.97% 0.97% 1.01% 1.01% 1.01% 0.98% 1.21% 0.95% - 

Total fee % 3.80% 3.40% 4.86% 3.76% 3.76% 2.88% 1.49% 3.23% - 
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Selected Financial Data 

The following table shows selected key financial information about KPEF, which summarizes the 
KPEF financial performance for the last four quarters. 

 

     For the quarter ended March 31, 2026 

 Class A Class F Class E Class G Class U Class C Class M Class L Class I 
 $ $ $ $ $ $ $ $ $ 
Total operating 
income 

(4,782) (911) (1,246,198) (43,661,561) - (18,151,247) (3,074,824) (73,249) (5,536,567) 

Total profit     (45,438) (8,289) (1,722,879) (57,785,409) - (23,679,281) (3,849,078) (662,805) (7,222,523) 
Total profit 
attributable 
per-unit basis 

 
(0.62) 

 
(0.67) 

 
(1.71) 

 
(2.11) -  

(1.64) 
 

(2.02) 
 

(0.57) 
 

(2.09) 

Total net assets      - - 20,929,892 735,122,024 - 305,268,872 51,763,939 - 93,116,358 
Distributions 
declared and 
paid 

 
- 

 
- 

 
- 

 
- 

 
- 

 
- 

 
- 

 
- 

 
- 

   For the quarter ended December 31, 2025     

 Class A Class F Class E Class G Class U Class C Class M Class L Class I 
 $ $ $ $ $ $ $ $ $ 
Total operating 
Income/(loss) 

    (288,735) (54,975) (2,073,820) (68,120,004) - (30,227,605) (5,098,833) (4,496,014) (9,215,981) 

Total loss     (352,521) (66,465) (2,552,818) (81,797,164) - (35,626,982) (5,844,460) (5,364,755) (10,862,176) 
Total loss 
attributable 
per-unit basis 

 
(3.16) 

 
(3.54) 

 
(2.54) 

 
(3.06) 

-  
(3.14) 

 
(3.21) 

 
(3.06) 

 
(3.14) 

Total net assets 3,136,801 597,620 22,515,519 740,784,865 - 329,102,693 55,613,017 48,912,398 100,338,881 
Distributions 
declared and 
paid 

 
- 

 
- 

 
- 

 
- 

 
- 

 
- 

 
- 

 
- 

 
- 

   For the quarter ended September 30, 2025     

 Class A Class F Class E Class G Class U Class C Class M Class L Class I 
 $ $ $ $ $ $ $ $ $ 
Total operating 
income 

34,446 6,552 247,162 8,090,297 - 3,612,830 604,084 529,698 1,095,151 

Total loss (30,411) (5,153) (220,905) (5,299,921) - (1,705,760) (137,623) (338,314) (513,944) 
Total loss 
attributable 
per-unit basis 

 
(0.27) 

 
(0.27) 

 
(0.22) 

 
(0.20) 

-  
(0.15) 

 
(0.08) 

 
(0.19) 

 
 

(0.15) 
Total net assets 3,489,322 664,085 25,068,337 823,610,026 - 364,729,674 61,457,477 53,144,387 111,201,057 
Distributions 
declared and 
paid 

 

- 

 

- 

 

- 

 

- 

 

- 

 

- 

 

- 

 

- 

 
 
- 

    
     For the quarter ended June 30, 2025 

    

 Class A Class F Class E Class G Class U Class C Class M Class L  

 $ $ $ $ $ $ $ $  

Total operating 
income 

(54,534) (10,352) (388,439) (12,820,343) 28,536 (6,605,681) (952,480) (763,847)  

Total profit/(loss) (120,566) (22,452) (861,212) (26,457,940) (58,972) (13,262,016) (1,714,557) (1,566,803)  

Total profit/(loss) 
attributable 
per-unit basis 

 
(1.08) 

 
(1.20) 

 
(0.86) 

 
(0.99) 

 
(0.36) 

 
(1.00) 

 
(0.94) 

 
(1.04) 

 

Total net assets 3,519,733 669,238 25,239,242 832,350,828 - 426,460,140 61,594,927 48,663,243  

Distributions 
declared and 
paid 

 

- 

 

- 

 

- 

 

- 

 

- 

 

- 

 

- 

 

- 
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RELATED PARTY TRANSACTIONS 

The KPEF investment portfolio includes investments in four funds managed by the Manager. KPEF 
has invested $3,497,394 in Kensington Alternative Strategy Fund, committed $24,850,000 to 
Kensington Venture Fund, L.P., which will be drawn by that fund over a 13-year period, committed 
$25,745,857 to Kensington Venture Fund II, LP, which will be drawn by the fund over a 12-year 
period, and committed $72,500,000 to Kensington Venture Fund III, LP, which will be drawn by the 
fund over a 12-year period. 

As of March 31, 2026, the total amount funded by KPEF into Kensington Venture Fund, L.P., 
Kensington Venture Fund II, L.P. and Kensington Venture Fund III, L.P. was $24,508,653, 
$21,546,588 and $29,970,626, respectively. In each case, these related party investments are 
structured to ensure there is no duplication of management fees paid by KPEF to the Manager. 

 
 

RISK FACTORS 

KPEF is subject to several risks, including all the risks described in the KPEF Annual Information 
Form dated June 29, 2026. 

 

 
FORWARD LOOKING STATEMENTS 

This document may contain forward-looking statements relating to anticipated future events, 
results, circumstances, performance or expectations that are not historical facts but instead 
represent the Manager’s expectations regarding future events. By their nature, forward-looking 
statements must be based on assumptions and are subject to inherent risks and uncertainties. 
There is significant risk that predictions and other forward-looking statements will not prove to be 
accurate. Readers of this document are cautioned not to place undue reliance on forward-
looking statements as several factors could cause actual future results, conditions, actions or 
events to differ materially from the targets, expectations, estimates or intentions expressed in the 
forward-looking statements. Actual results may differ materially from the Manager’s expectations 
as projected in such forward-looking statements for a variety of reasons, including but not limited 
to market and general economic conditions, interest rates, foreign exchange rates, regulatory 
and statutory developments, the effects of competition in the geographic and business areas in 
which KPEF may invest and the risks detailed from time to time in KPEF’s Offering Memorandum, 
Annual Information Form and other investor documentation. The foregoing list of factors is not 
exhaustive and when relying on forward-looking statements to make decisions with respect to 
investing in KPEF, investors and others should carefully consider these factors, as well as other 
uncertainties and potential events, and the inherent uncertainty of forward-looking statements. 
Due to the potential impact of these factors, neither KPEF nor the Manager undertakes, and 
specifically disclaims, any intention or obligation to update or revise any forward-looking 
statements, whether as a result of new information, future events or otherwise, unless required by 
applicable law. 



 

 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 

 
CONTACT  

 
Kensington Capital Partners 
 
95 St. Clair Ave W., Suite 905 
Toronto, ON M4V 1N6 
1-855-362-9329 

 
 
 

www.kcpl.ca 
info@kcpl.ca 
@KensingtonFunds 

 
 
 
 
 
 
 
 
 

http://www.kcpl.ca/
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